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Foreword   

Having worked in the money industry for over 30 years myself, when 
Ziggy told me he was going to write a book on financial planning, I 
must admit I was a little sceptical.  Not that I doubted his ability, but I 
wondered how it would differ from all the many other books out there 
on the topic, as most are just far too technical and might I say, too bor-
ing for the average person to read. 

Now that it is written, I have to say, it is a job well done! It offers 
a refreshing approach on a complex subject, making it easy to under-
stand with lots of practical advice and solid information.  

This book is ideal to keep after reading, to use as a resource or ref-
erence point, as your circumstances change throughout life.

Many of the pages will cause you to smile, as Peter brings helpful 
illustrations in a positive and humorous way to a subject that has often 
only been presented in a technical and complex way.

This book will guide you on a clear pathway with tips on how to 
go about confidently planning your lifetime financial future. 

I understand Ziggy when he says that clients just want to know 
that they will have enough money to last them and that they are head-
ing in the right direction. However, clients generally don’t know where 
to begin or who to trust and they often don’t have the time to do it 
themselves.  I’m pleased to say that this book covers all of these issues. 

Lastly and most importantly, the author’s humility, integrity, 
professionalism and commitment to ‘walking the talk’ give extra credi-
bility to this book’s value. 

Enjoy the read!

John Sikkema
CEO Halftime Australia – Author of Enriched Re-defining Wealth
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‘It is not the critic who counts: not the man who points 
out how the strong man stumbles or where the doer of 
deeds could have done better. The credit belongs to the 
man who is actually in the arena, whose face is marred 
by dust and sweat and blood, who strives valiantly, who 
errs and comes up short again and again, because there is 
no effort without error or shortcoming, but who knows 
the great enthusiasms, the great devotions, who spends 
himself for a worthy cause; who, at the best, knows, in 
the end, the triumph of high achievement, and who, at 
the worst, if he fails, at least he fails while daring greatly, 
so that his place shall never be with those cold and timid 
souls who knew neither victory nor defeat.’ 

Theodore Roosevelt
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Why do we need this book?

Start with the end in mind and you will plan well. Gone with the Wind 
recently celebrated its 75th anniversary. It took author Margaret Mitch-
ell 10 years to complete the masterpiece, typing chapter after chapter. 
But the first chapter she typed was the last chapter of the book. She 
began with the end in mind. Everything that followed had a purpose.

We all want to retire with a comfortable nest egg. Preferably 
sooner rather than later. But where do you invest, how do you protect 
yourself and your cash-flow, and most importantly, how do you find 
someone whose advice you can trust? Because we’ve all seen and read 
the horror stories.

The chances are, you’re probably not a financial expert and that’s 
understandable given financial management isn’t typically offered in 
our schools. It should be. It’s a fundamental requirement for a success-
ful life.

Most people just want some direction in their finances. They 
want to know that they are on track (even if they don’t know what the 
track looks like!). You’re probably in a similar situation. However, you 
are confronted with three distinct problems that prevent you from get-
ting on the track:

1. You don’t know where to begin
2. You don’t know who to speak to and whom to trust
3.  You don’t have the time to increase your knowledge to do it 

yourself

Your cash-flow might be strong in gross terms. But the net amount 
after taxes and expenses? That’s often another story, isn’t it? I bet 
you’re wondering just where it all goes? I can tell you, if you traced it all 
back you’d be horrified. 
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“Okay,” I hear you ask, “what can I do about it? After the taxman 
gets his share and I pay my bills, there’s nothing left. I can’t even think 
about investing, so there’s no point in seeing a financial planner!” 

This situation is hard to handle because we all need holidays, 
every family should dine out occasionally, and it’s a great thing to take 
your kids to sporting events and to enjoy activities with family and 
friends. Are you a typical hard working, caring family that just wants to 
be comfortable?

‘Money will buy you a fine dog, but only love can make it wag its tail’ 
Richard Friedman

During my financial planning career over the last 20 years, I’ve seen 
people such as yourself time and again and met lovely people who have 
a good life, but they are just not totally satisfied with it. Something is 
just not right financially but you just don’t know what to do about it.

Complete the following in your own words in a way that captures 
your frustrations:

•  There is way too much … 
•  There aren’t enough … 
•  I wish I had more … 
•  I prefer a little bit less … 
•  I get down thinking about … 
•  I secretly hate … 
•  It ticks me off when … 

Now consider a scenario where things are different:
•  In this scenario things are brilliant – because all your finances 

are sorted, you are investing for your retirement, enjoying 
holidays, dining out and spending more time doing things 
that are fun and give you pleasure 
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•  You are feeling great about your future and your children’s 
future

•  You don’t have to worry about your retirement and having 
enough

•  You are proud of your family and your ability to provide
•  You’re making a big difference in the lives of other people

You’ve now uncovered the secret

But best of all, you have uncovered the top secret that most people don’t 
discover. The secret is that this is the time to grow your relationships, 
spend more time on travelling, dine out more and even do something 
that will help your community. This is real happiness! You are also able 
to support your favourite charity and tick off the items in your bucket 
list (what, you don’t have one?). If you were to find such a place as this, 
then in the words of a famous Guns N’ Roses song, you would be in ‘Par-
adise City’.

We only get one life – we might wish for two

DH Lawrence once said:
‘If only we could have two lives, the first one in which to make our 

mistakes and the second one in which to profit from those mistakes.’
Unfortunately there are no dress rehearsals for life – we are on 

stage straight away. So the question I have for you to ponder is this; 
how can you make the most of the rest of your life?

Two step process
1. Break with the past 
There was a young police officer taking his final exam to get through the 
program. The first three questions in this exam were relatively easy and 
then he got to question four. Question four went like this:
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“You’re on patrol in outer London when an explosion occurs in a 
gas main in a nearby street. On investigation you find that a large hole 
has been blown in the footpath and there is an overturned van lying 
nearby. Inside the van there is a strong smell of alcohol. Both occupants, 
a man and a woman are injured. You recognise the woman as the wife of 
your divisional inspector, who is at present away in the USA. A passing 
motorist stops to offer you assistance but you realise he is a man who is 
wanted for armed robbery. Suddenly another man runs out of a nearby 
house shouting that his wife is expecting a baby and that the shock of 
the explosion has made the birth imminent. Another man is crying for 
help having been blown into an adjacent canal by the explosion and he 
cannot swim. Bearing in mind the provisions of The Mental Health Act, 
describe in a few words what actions you would take.”

The police officer thought for a moment, picked up his pen and 
wrote, “I would take off my uniform and mingle with the crowd.”

It’s so tempting to mingle with the crowd; to become average, to 
be just someone else, but it’s in our blood and our DNA not only to exist 
but also to prosper, to educate, to deliver, to build and to change.

2. Have the courage to make a new start
Two caterpillars where sitting on a branch when a butterfly flew past – 
one caterpillar turned to the other and said, “You won’t catch me going 
up in one of those.”

Many have a fear of leaving life behind – lots of people resist 
moving forward and looking forward to much better things!

Don’t let your emotions dictate things: you will have ups and 
downs, you will have negative thoughts that are designed to drag you 
down – how can you resist this? 
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How do we achieve the above?
1.  Time – devote and allocate time to your goals
2.  Prioritise – relationships become very important
3.  Communicate with others – get help, feedback, advice and guidance
4.  Generous giving – sow into what you want to reap: break with mate-

rial things, there is joy in giving

Why should we do it?
1.  Because there is so much reward and satisfaction to come
2. Because you’ll be able to change other people’s lives
3. Because you will have money and you can grow money on trees
4. At the end of your life, you can say, “I’m pleased with my life”

A process to make the secret real
In this book I’m going to take you through a four-part series (7 steps 
in all) on how to make sure you have enough. I want to de-mystify the 
financial planning industry for you, get you on track and get you some 
proper advice. Here are the steps:

Step 1.  Goals and objectives
You’ve heard all the phrases such as, “If you aim at nothing, then that’s 
what you’ll hit” or “If you fail to plan, then you plan to fail”. My favour-
ite is by Stephen Covey who said, “Begin with the end in mind.” This 
section motivates you to start dreaming of some of your activities in 
retirement.

Step 2.   Inefficiencies
We identify areas in your finances that could be more efficient and 
effective. I will show you how to release cash-flow for further invest-
ment and wealth creation.
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Step 3.   Recommendations
I make specific recommendations and get you thinking about the ‘must 
do’s’.

 Step 4.  Investments
What, when, how and how much.

Step 5.  Insurance
An annoying ‘must do’, but a must do nevertheless; the horror stories I 
have seen over the years just allow no leeway here. You must be insured. 
But I show you how to do it efficiently and without feeling ripped off.

 Step 6.  Cash-flow
This is key to more investment – and it’s surprisingly easy to free cash 
up with some simple manoeuvring. 

 Step 7.  Products
The nitty-gritty. 

What made me write this book?
I have had the privilege of working with and advising clients for more 
than 20 years. And I still love it. To see people come in with what they 
think is a hopeless situation and to catch up with them years later in a 
very different place is one of my life’s great joys.

As an accountant working with business owners, what I initially 
saw was that they wanted the financial world explained to them in 
terms that could be easily understood. My job was made easier because 
as their accountant, they had a deep trust in me and what stood behind 
me: my CPA qualification. 

Then as I focused more in the financial planning arena people did 
not seem to be as open or trusting. And even though I had an account-
ing qualification, the industry had become so tainted that trust had to 
be earned. And this took time. 
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The bad advice from planners
I also found that many advisers had a ‘one product fits all’ approach 
and were remunerated handsomely by fund managers for recommend-
ing their products – rather than what was best for the client. They told 
clients that, “All this is free for you, the fund manager is paying me.” 
Which was in fact true. However what the client wasn’t told was that 
the fund manager was drawing the funds from their investment and 
passing it on to the planner.

I have found that there are three types of financial planners: 

a)  the charlatan financial planner who looks after their own 
interests 

b)  the genuine financial planner who wants to do the right 
thing by the client but his/her lack of technical expertise 
and experience prohibits them from doing so, and 

c)  the genuine and honest financial planner who has the 
technical expertise to put together tax-effective long-term 
strategies for clients.

The industry certainly needs more of the (c) type adviser. More advisers 
who are all about strategy and plans rather than products and commis-
sions. More advisers who have their client’s best interest at heart and 
more advisers who are passionate about an industry that helps people 
achieve their goals and dreams.

I’m hoping this book will help you find this type of adviser and 
before you even meet with them, you will know where to seek them out 
and also know the types of things they should be saying to you. Just in 
case you are dealing with a wolf in sheep’s clothing.
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Economic bias
Employing a financial planner will likely introduce you to the concept 
of economic bias. This is the concept where the person you are deal-
ing with has a vested interest in making you follow a certain path – a 
path that will suit them better, rather than you. For example, when 
buying a used car, the seller’s economic bias is in getting you to pay as 
much as possible for the car. That’s an obvious example and the issue 
in financial planning is that economic bias is sometimes hard to see. 
The example is the financial planner who recommends a certain prod-
uct because it pays him a high commission, not because it necessarily 
suits your needs. I’ll give you a series of questions with which to ques-
tion your prospective new planner to establish whether he or she has 
economic bias.

Some facts and making sense of them
Fact 1 – People are living longer today. Experts project that retirees will 
spend an estimated 20 to 25 years in retirement as life spans continue 
to increase.

Fact 2 – Even though people are living longer it does not mean we are 
healthier and health issues affect the capacity to work.

Fact 3 – At a time when people are living longer, workers are expected 
to provide for their own retirement needs by investing and saving.

Even if you were able to diagnose your own financial situation and craft 
a strategy, you’re then confronted by the mammoth task of literally 
thousands of investment, insurance and loan options to choose from!
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Can I DIY it?
Many give it a go themselves. After all that’s part of being an Aussie 
right? The problem is that even though there are some who have ‘had a 
go’ successfully the road is mostly littered with those who made a com-
plete mess of things. In some cases it has cost them their marriage. If 
this is you, then please be encouraged that there is still time to make up 
for it; you just need the right advice and I will show you how to get that.

There are financial events throughout your life that have a major 
impact. Take divorce for example. No one would deny that it’s an emo-
tional event of the most powerful sort; however it’s also a financial 
event. And the financial picture changes dramatically.

The unfortunate thing is that most people think financial plan-
ning is all about money. When you say that you want financial advice, 
exactly what type of advice do you expect? Is it advice in shares, insur-
ance, loans and property? Or is it more? Would you like to know how 
to manage your cash-flow better? Do you want some guidance on budg-
eting? Or do you just want to know that you are heading in the right 
direction?

It takes knowledge across the spectrum
Unfortunately, not every financial planner is able to guide you in the 
right direction and yes; this is a complete indictment on the industry. 
Dare I say many financial planners don’t even know where to begin 
themselves. And that’s not a problem as long as they are upfront about 
it instead of trying to off-load the latest structured product or managed 
fund to you.

Free is not free
Some even call themselves financial planners when they are special-
ists in a particular area. Take the insurance adviser, most of whom are 
extremely competent. However, insurance is just part of the mix. Per-
haps you’ve ventured online and been attracted to the promise of ‘free’ 
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advice. If you’re the type of person who believes in ‘value for money’ 
then what value do you think there might be when there is no money 
involved? 

If you fail to plan...
If you’ve seen a financial planner, then you’ve probably been told you 
need a financial plan. Why do you need a financial plan? The main 
reason is you need to plan your life so that in retirement you have abso-
lutely nothing to do with the government. You don’t want to have to 
rely on the aged pension and if you do, that usually means you’re not 
going to have enough for a decent retirement. There are great strategies 
around social security, but with our changing demographics, you really 
can’t rely on it being in a form you’ll like when you get there. And trust 
me, you don’t want to spend your morning at the Centrelink office try-
ing to sort out some administration cock-up!

Cash-flow is your engine room
The topic of money comes under many guises in books and various 
journals, whether it’s referred to under the topics of wealth creation, 
property, shares, financial independence and even in psychology books 
telling you how to program your mind for money! Ultimately it all 
comes back to cash-flow and whether you have enough of it. I will show 
you how to do this.

Stuff happens
Just when many people recently thought their lives were on track, 
the Global Financial Crisis (GFC) came along and people planning on 
retirement found themselves working for much longer. Unfortunately 
for them, from 2007 until now we have had the deepest global reces-
sion since the Great Depression and question marks still remain as to 
whether we are in fact coming out of it. 
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“Will I have enough?” is a question that covers many financial aspects:
•  Will I have enough in retirement? 
•  Will I have enough if my spouse dies?
•  Will I have enough if through sickness or accident I can’t work 

for three months, three years or ever again?
•  Will I have enough if I lose my job?
•  Will I have enough if the school fees keep going up?
•  Will I have enough if every single cost continues to rise?

How much is enough?
No matter what you have, it’s never enough.

For the purposes of this book let me give you a simple definition 
in the context of retirement. You will have enough if the total invest-
ment assets you have (property, shares and cash) generate enough 
cash-flow (notice I didn’t use the word ‘income’) to fund your lifestyle 
(either the one you’ve imposed upon yourself over time or the one you 
aspire to). 

And don’t forget your ‘bucket list’
Let’s cut straight to the chase. Here are the questions you need to 
answer, in order to start planning. Because when you know where you 
want to go, planning the route that gets you there is the easy part.

• What do you want to do in retirement?

List the activities you’d enjoy, things you want to learn or places you’d 
like to visit during retirement. What do you see yourself doing daily, 
monthly or yearly? How might these activities differ in the first 10 
years of retirement, the second 10 years and beyond?
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• Where do you want to live?

Answering this question will help you to estimate the living expenses 
you’ll need to cover as part of your plan.

• What does retirement mean to you?

Some people imagine living in retirement as a time to rebalance pri-
orities, spend time with family, enjoy a hobby or give back to the 
community – what about you?

• What does financial security mean to you?

What do you need to be comfortable in your retirement – lifetime 
income strategies, funds to cover possible risks, the ability to leave a 
legacy?

• What are the risks to pursuing your goals?

What concerns you about retirement? What would you do to address 
risks that you may face? Your financial plan will incorporate ways to 
manage risks including longevity, legacy, market, inflation and taxes, 
health care and long-term care.

• How will you pay for the retirement you want?

How much money will you need to be able to live the life you imagine? 
What assets and resources might be available to support your retire-
ment? What income streams can you plan for that will cover your fixed 
expenses as well as any discretionary spending?
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Wait, there’s more
Considering these questions and visualising the specifics of your retire-
ment will help you better understand the elements you need to plan 
for and the costs that may be involved. Don’t hesitate to discuss your 
thoughts with others to hear their points of view – this will encourage 
friends and family in their retirement planning and help you get ideas 
you might want to apply to yours.

If you have a spouse or partner, be sure to talk about how your 
lives might change during retirement – as individuals and as a couple – 
by considering questions such as:

•  What does the change from working to not working mean 
to you?

•  How will you fill the time that you previously devoted to your 
work and commute?

•  What does your day look like?
• What will you do together and apart during retirement?
•  How will it feel to live a retirement lifestyle?
• Is it time to leave your partner and REALLY enjoy life in 
retirement? … only joking

Consider giving your desired retirement a test drive by spending one or 
two weeks doing what you would plan to do once you retire.
 







Don’t marry for 
money; you can 

borrow it cheaper.
SCOTTISH  PROVERB





CHAPTER 1: 
Money As A Tool 
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Money is not valuable per se – it’s just paper and bits of metal. Its value 
lies in what it enables us to do. Money is freedom. Money facilitates 
transactions and relationships, lets us share time with friends and fam-
ily and gives us the wherewithal to pursue dreams. 

Money and its uses and needs can be broken up into three areas:
1.  Raising kids
According to the May 2013 AMP.NATSEM Income and Wealth Report: 
Prices these days! The cost of living in Australia, the cost of raising kids is 
on the rise. A typical middle-income family will spend around $812,000 
to raise two children, up by 50% on 2007 figures when it cost around 
$537,000. 

Can you believe there has been such a large increase in just five 
years? That’s 50% or $275,000 in just five years! What about other liv-
ing costs?

2.  Living
The AMP.NATSEM Income and Wealth Report: Prices these days! The cost 
of living in Australia explores how living costs have changed since 1984 
finding that average income growth more than covered the cost of liv-
ing over this period.

However, everyday essentials including electricity increased 
253%, rent prices grew 223%, mortgages increased 256%, petrol 
increased 208% and public transport costs jumped 287%. In other 
words, “Life is bloody expensive!”

3.  Retirement savings
Ultimately, you will live the life you can afford. So if you think that you 
are going to need more you’re going to need to save more, earn more, 
win the lottery, inherit lots of money or rob a bank.
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Clearly, the one constant for every Australian in retirement is meeting 
basic living costs. Thanks to a ground-breaking study originally released 
in February 2004 and now updated every few months or so, I can tell 
you, with some authority, how much money you need to live on each 
year in retirement, depending on the lifestyle that you want to have. 
The study, known as the ‘ASFA Retirement Standard’, measures the cost 
of a modest or comfortable lifestyle in retirement, in dollar terms, and 
adjusts these costs periodically in line with the cost of living.

The ASFA Retirement Standard study is groundbreaking because 
Australians now have a tangible savings target with a clear idea of what 
type of lifestyle that amount of money can give them in retirement.

Assuming you own your own home, you need the following 
amounts of money, after tax, to give a single person, or a couple, a 
basic, modest or comfortable lifestyle (as at May 2013):

Basic Lifestyle – Age pension only – $21,018 a year for a single person, 
or $31,689 for a couple (this represents 27.7% of Male Total Average 
Weekly Earnings. Are you willing to live on 27.7% of an average Aus-
tralian’s income?).

Modest Lifestyle – $22,641 a year, or $32,603 for a couple – Receiving 
an after-tax income that is slightly higher than the age pension obvi-
ously gives you a better lifestyle than living solely on social security, but 
you can only afford low-cost activities.

Comfortable lifestyle – ($41,169 a year, or $56,317 for a couple) – Living 
on this level of after-tax income means you can enjoy more recreational 
activities. Also, you can afford to purchase private health insurance, 
higher quality household goods and travel regularly. Even so, a ‘com-
fortable’ lifestyle isn’t outlandish.
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Some other highlights from the research

1.  We’re spending more on discretionary items
Households are spending a greater portion of income on private school-
ing, restaurants, childcare and tertiary education. Between 30 and 40 
per cent of household income is spent on basic necessities.

2.  Incomes have outpaced the cost of living across the board since 
1984

Households, on average, are $224 per week better off than in 1984. 
(Why doesn’t it feel like it?)

3. The cost of services has increased strongly since the 1980s
And increased very ‘strongly’ in the last three to four years! Interest-
ingly the report  says that medical, dental and insurance costs have risen 
faster than private school fees (shhh... don’t tell the private schools).

4. Work demands have driven increases in childcare spending
Given women are encouraged to remain in the workforce whilst having 
children, it’s no surprise that childcare spending has gone up. Childcare 
centres all over the country are full, with long waiting lists.

5. Australia’s petrol prices are among the lowest in the world
At current prices of around $1.40 we’re very low. Compare this to water. 
I still can’t believe I get asked to pay $2.50 for 250mls of bottled water 
and can get a litre (1,000mls) of petrol for $1.40 even though it has to 
be dug out of the ground. Which one is the rip off?

6. Sydney continues to be the most expensive city to live in but both 
Sydney and Melbourne are two of the most expensive cities in the 
world.
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Summary

• Households today are more focused on lifestyle
•  Many Australians are leading busier lives and facing greater 

demands on their time
•  Households are spending more on education, holidays 

and eating out
•  Australia currently has one of the highest standards of living 

in the world

The bad news is that the report The AMP.NATSEM Income and Wealth 
Report: Prices these days! The cost of living in Australia confirms what has 
generally been known for some time and that is people are not allowing 
any spending for investment, that is, they are not providing for retire-
ment.

The good news I read into this report is that we don’t lack in 
gross income but rather in net income so that’s something your finan-
cial planner can work on with you. After all, “It’s not what you make it’s 
what you keep.”





An oil sheik says 
in a gallery:

‘I really admire 
Picasso. There is 
nobody who was 
able to sell oil so 

expensive.’





CHAPTER 2: 
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According to Webster’s dictionary, the definition of poverty is: “the 
condition of being poor, or not having enough to live on.” The poverty 
trap is “any self-reinforcing mechanism which causes poverty to per-
sist.”  Refer to the diagram on the right.

Now, thank God that we don’t live in poverty in Australia, how-
ever in financial planning terms there are many people caught in the 
poverty trap. Let me introduce this concept by explaining the stages it 
occurs in.

Stage 1
When you’re in your early 20s life is good. Given you are single and 
earning a good income your cash-flow is strong but your cash is spent 
on working, dining out and travelling and nothing is left for invest-
ment.

Stage 2
Then just when you’re thinking you are happy, you do something silly 
and get married! You buy your first house and even though you’re both 
working, most of the money is going to your mortgage, plus you’re still 
dining out and doing some travelling before the kids come along.

Stage 3
Then you decide to start a family and your net cash-flow really falls 
away as you convert to a single income and have all the obligations of 
mortgage payments, education costs, family expenses and some travel-
ling. And this is after the taxman has got his share. So there is certainly 
no surplus income for investment in this stage of your life!
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Stage 4
The kids leave home; the home loan is significantly reduced or even 
paid off. And just when your cash-flow begins to increase, you realise 
that you are 55 or 60 and there is very little time left for investment. 
I still get clients during this stage who ask me for advice and all I can 
say is that it’s certainly better late than never and something is still 
salvageable.

Stage 5
Enjoy retirement! If you have any money left that is. 

Your priorities will determine if you achieve your goals. 90% of 
retirees have worse cashflow in retirement than in their early 20s!

The Poverty Trap

Expenses
 - Mortgage Repayments
 - Children
 - Education
 - Family Expenses
 - Holidays
 - Renovations
 - Tax

Single

Home Purchase Retirement

$

25 35 45 55 65 75





PART 1

WHERE 
TO BEGIN?
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‘Too many people spend money they haven’t earned, 
to buy things they don’t want, to impress people they don’t like.’

 Will Smith 

The longest journey starts with just a footstep – or so says an ancient 
Chinese proverb. And the same is true of your journey into financial 
independence – in whatever form that takes.

This section of the book will help you create the platform your 
wealth will stand upon. I want you to think through a few things, I 
want you to understand some of the basic jargon and I want to help you 
choose the financial planner who is right for you. 

Choosing the right planner is crucial. There has been much made 
of planners who work for large institutions who simply push that insti-
tution’s products at the expense of products that may be better suited 
to the client. We’ve all read the stories of horrendously inappropriate 
products being foisted upon people – because of the high commissions 
the planner receives. So choosing a planner is crucial and I’ll give you a 
10-question template that will help you source the best planner for you.

This section will look at what you want to achieve, and how to do 
it in a way that sits comfortably with you.

•  Goals and objectives – so what do you really want? 
•  Risk profile – shall we play poker?
•  Selecting an adviser – who are these creepy people?
•  Dealing with inefficiencies – I’ve got a leak! 





What leads most 
people into debt?
Trying to catch up 

with people who are 
already there.





And off course let me plug myself … so if you want 

to talk about your finances with a qualified, competent 

and life loving financial planner then contact ME, 

Ziggy on any of the following:

ziggy@peterziggy.com

www.peterziggy.com

0413 485 083

As a thank you to you the reader for purchasing this 

book, I have additional free bonus material on my 

website that you can access.  Simply head over to 

www.peterziggy.com click on the book logo for bonus 

material and put in the code: MDGOT
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